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A fence is as strong 
as the weakest 
attachment point

In Osnabrück, Germany, a bear escaped 
from its housing in the local zoo at the 
beginning of March. The animal could 
not enjoy its freedom for long: after a 
short walk through the park it was shot 
dead when it threatened an employee.

The staff first contemplated if the 
animal could be sedated, of course. 
Unfortunately that was not a possibility. 
There were too many people around. 
They did not want to take the risk of 
someone being attacked by the bear 
during the minutes it would take for the 
sedation to take effect.  

But how was the bear able to escape 
anyway? Next to the bear housing are 
the silver foxes quarters. A hatch was 
installed between the two areas, so the 
foxes could visit the bears. That hatch 
is small and the bear was big. And yet 
the bear, which had lost a lot of weight 
during hibernation, saw an opportunity 
to squirm through that hatch.
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The silver foxes quarters are fenced off with a four 
metres high fence. As far as we can tell from the 
tiny photos in the Osnabrück media, it is a fence 
out of welded mesh panels and posts with clamp 
strips, one of the sturdiest post systems there are. 

According to the park director however, one 
welded mesh panel was not centered correctly 
on the plastic holders. An installing mistake that 
is inconspicuous once the clamp strip is installed. 
However, the bear found this weak spot infallibly. 
It repeatedly put its full weight against the panel, 
until it came free from the clamp strip.

In this case it was a fence that was supposed to 
stop silver foxes, and it fulfilled this function - until 
the bear escaped - just fine. But it does show that 
sales and installation really go hand in hand.

When you advise customers to pick out a sturdy 
fence, out of panels with thick wires and posts with 
a large number of attachment points, make sure 
you also install it soundly - or else you might just 
as well sell that customer a fence out of bamboo 
stalks. <
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Conflict between 
Zaun founders 
resolved

A long-running dispute between 

the co-founders of perimeter 

systems manufacturer Zaun from 

Wolverhampton (GB) has been resolved. 

The company has bought back Paul 

Painter’s shares with support from Lloyds Banking 

Group. Alastair Henman now is the sole ultimate 

shareholder of Zaun, with Painter no longer 

connected at all with the company.

Henman: “The dispute has been a huge 
distraction over the last few years. I look forward 
to re-focusing my efforts on the massively 
exciting future we are building at Zaun.” Since 
Painter ceased to have any executive role in 
2014, Henman has been ringing the changes, 
building a stronger team and laying the 
foundations for a sustainable and positive 
future.
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Group
He acquired a majority stake in software security 
expert EyeLynx. The following spring, Henman 
announced the purchase of 75% of the shares in 
Binns Fencing, in order to have a strong presence in 
the prison sector. The fourth member of the Zaun 
Group, Zaun Middle East, goes from strength to 
strength and recently announced its largest ever 
Middle Eastern contract with 80 kilometres of fencing 
to be shipped in the coming year.

Olympics
Henman: “I spent four years of my life delivering our 
largest ever contract for the London 2012 Olympics. 
That was a fantastic time for us, it opened so many 
doors and opportunities, and insulated us against the 
credit crunch, recession and early years of austerity. The 
challenge has been to turn those opportunities, which 
arose from the one-off lumpy project, into long term 
sustainable business. That has been achieved only on the 
back of innovation, bold investment and strengthening 
relationships with core contractor customers to 
ensure the steady flow of orders that kept the factory 
permanently busy.”

Future
Henman is very optimistic about the future: 

“The political, economic, social and technological 
environments have changed beyond recognition since 
we launched the business, but we continue to invest 
in the belief we can produce innovative products our 
customers want. That has kept us ahead of the curve and 
sees us now at the leanest, greenest and keenest point 
in our history, confidently ready to forge into the future.” 
In 2017, Zaun expects to hit record consolidated 
turnover and profit. <

+32 56 77 27 66 
locinox@locinox.com

www.locinox.com

PUMA - Up to 180° opening angle! 

1. FLEXIBLE 
Its 180° opening angle, its adjustability in width and height, 
and its installation on either left or right opening gates make 
sure the Puma hinge is a flexible solution!

“The Aesthetic Hinge for residential gates”

2. EASY TO INSTALL WITH QUICK-FIX 
As many other Locinox products, the Puma hinge is extremely 
easy to install thanks to the pre-mounted Quick-Fix plugs! No 
welding required, just drill the holes, fix it and the job is done!

3. TESTED WITH 500,000 MOVEMENTS 
The Puma hinge smoothly passed the long-term test of no less 
than 500,000 movements!

DINO 
PUMA’S BIG BROTHER

Ease of InstallationModularity Trusted Quality Full Support

Need a hinge for a larger or heavier 

gate? Select Puma’s big brother: the 

double bearing Dino hinge. 

http://eyelynx.com/
http://binns-fencing.com/
http://zaun.ae/
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Locinox develops 
panic lock

B elgian manufacturer of gate locks, 
gate closers and gate hinges Locinox 
is marketing a panic lock. It is called 
LPKQ, or simply panic lock, and it 
has an extraordinary characteristic: 

both pens are retracted when the push-button or 
push-bar is pressed.

“Industrial, commercial and public buildings have to 
comply with a whole range of safety standards,” says 
Locinox sales director Lieven Pieters. “One of those 
requirements is that, in a panic situation in which a 
group of people is looking for the exit uncoordinatedly, 
an emergency exit that can be operated reliably and 
easily is available.”

Panic lock
Locinox is therefore expanding its product range with an 
(anti) panic lock, that can easily be integrated in every gate. 
Because all of the Locinox locks have the same hole spacing, 
it also is very simple to replace existing locks with a panic 
lock.

Principle
When the push-bar or push-button is pressed, both pens 
of the lock are retracted. “Including the 23 millimetre long 
dead bolt,” says Pieters. “We already had the push-bar and 
push-button in our product range for some time. But they were 
mainly used for making opening the gate extra easy, because 
they only operated the latch bolt. You could not use them to 
make a certified emergency exit with. Now we have developed 
a whole new chassis. In combination with the push-button both 
pens are retracted. But from the outside you can simply operate 
the latch bolt with the handle and the dead bolt with a key.”

Modularity
From the outside the panic lock looks the same as 
Locinox’ standard swing gate lock. “That was imperative 
during development,” says Pieters, “we wanted it to be 
interchangeable with all of the swing gate locks we have 
already sold. Also those in gate leaves with solid infills, in which 
a cut-out was made for the lock case. Both the dimensions 
of the lock case and the distance between the holes for 
installation and the latches are identical to those of our other 
locks.”

Reliable
Just like all of the other products from the Locinox product 
range, the panic lock meets high quality standards. Pieters: 

“The lock was tested a minimum of 500,000 movements before 
it was put on the market. The case is made out of aluminium, 
the interior parts are made out of stainless steel and we offer 
a three-year warranty. And the most important thing: with 
the panic lock and the separately available push-button or 
push-bar it is possible to install a gate that complies with 
EN 179 for escape gates.” <
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WIŚNIOWSKI
HOME INCLUSIVE

The WIŚNIOWSKI Home Inclusive combines a single stylistic 
line of gates, doors and fences. It is an example of design 
engineering aimed at consistency of usable space. It inspires, 
creates and sets the trends the design of which is based on 
excellent performance and unique appearance.

2)1) 3)

SECTIONAL 
DOOR

ALUMINIUM DOOR SLIDING GATE
 

1) Parameters given for a garage door sized 5500 mm x 2250 mm and certified by the tests at the Building 
Research Institute. 2) For aluminium doors sized 1400 mm x 2500 mm. 3) WIŚNIOWSKI company provides 
a 10-year corrosion warranty on: hot-dip galvanized and powder coated fence gates, wickets, segments 
and pillars.

GATES, DOORS, FENCES 
IN ONE DESIGN 



10

Rembrandt Happel

Force measuring app 
from Microtronics 
now also available 
for Android

I talian manufacturer of force measuring 
equipment Microtronics marketed an 
Android app this spring, especially for 
the Blueforce Smart force measuring 
device. The app already existed for the 

iPhone, but was not available for Android 
smartphones yet.

“We want to achieve two goals with the app,” says 
Microtronics director Diego Biason. “First of 
all: we wanted to offer gate installers a handbook 
that is with you at all times and gives you clear 
instructions for every type of gate on where 
and how to measure in order to carry out the 
measurements according to the standards. And 
second of all, perhaps even more important, the 
app shows you the force chart right there at the 
installation site, where you need it. And it also 
indicates whether the parameters of the test 
comply with legislation.” 

Simple
It is all very simple, according to Biason. He says: “When you 
download the app from the Play Store and activate Bluetooth, 
every test you do with the Blueforce Smart testing device is sent to 
your phone immediately. With the ‘Blue’ functionality you can even 
send previously stored test results to the app. When you send a test 
to your phone, you are immediately shown a page with all of the 
information about that specific test.”  

Overview
There is an image that shows the measuring points at the 
locations where you need to do the measurements according 
to the standard for every type of gate and door. Subsequently 
the app shows an impact curve for each measurement. It shows 
the intensity of the force, simultaneously with the maximum 
amount of force according to the standard, while taking into 
account the location of the measurement and the type of gate. 
Below the graphical presentation, a list of the numeric results of 
all of the parameters to be evaluated (dynamic force, dynamic 
time, average static force, end force) follows, to comply with 
the EN 12445 and EN 12453 standards.
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Results
If the results of the parameters tested fall within the 
maximum values of the standard, a ‘test passed’ report 
appears. But if the values are higher than the values 
from the standard, a ‘test failed’ report is displayed 
and the values that do not comply with the standard 
light up. All of the performed tests are sorted by date 
and time and the app also keeps track of the latest 
calibration date of the measuring device. The European 
standard demands that force measuring devices are 
calibrated every 12 months. 

Ease
“All of the improvements we implement, are always aimed 
at making the job of gate installers easier,” says Biason. 

“With these new functionalities installers get quicker, more 
precise feedback about the tests they do. That makes 
completing a safe automated gate much easier.”    

Stores
The app was already available for iOS and now also is 
available for Android phones. It can be downloaded 
for free from the Apple Appstore or the Google Play 
Store. <
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Leo Grapendaal

Akademie für 
Perimeter Protection 
plans new seminars

The first Tor-Technik (English: gate 
engineering) seminar, organised by the 
newly-founded Akademie für Perimeter 
Protection in Hagen (Germany) at the 
beginning of March, was a great success. 

This is according to Bernd Sander, one of the initiators 
and founders of the Akademie. Three new course days 
have been scheduled for the upcoming autumn period.

The seminar in Hagen attracted more 
than fifty participants. Most of them came 
from Germany, but Switzerland, Austria, 
Luxembourg and the Netherlands were 
also represented. Almost all the attendees 
completed the closing examination and can 
now call themselves experts in the area of gate 
safety.

The AfPP team: Jürgen Bild, Jochen Lude, 
Britta & Bernd Sander, Markus Macal
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Practical examples
The standards that must be observed 
during installation, maintenance and 
checking of a gate are highly theoretic. 
However, the instructors did their very 
best to make this colourless subject 
matter easy to understand. “All four of us 
are legal experts,” describes co-founder 
Marcus Macal. “So we have plenty of 
practical examples for explaining how 
a standard should be interpreted or 
conceived. Or better yet, how the law 
interprets or perceives a standard if 
something accidentally went wrong.” 
During breaks and evening meals, course 
participants could ask the instructors 
specific questions about what they have 
experienced in practice. What should be 
noted when installing photocells? How 
can shear and crush hazards be prevented 
when a day-care center is nearby? What 
is the best way of safeguarding barriers? 
All of these types of questions were 
addressed in detail.

A hall filled with participants watching with interest 
(with the innocent youngsters at the very front)
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Bernd Sander

Expertise
Those who passed the closing examination received 
certificates and identification cards that prove their expertise 
in the field of gates, doors and barriers. German law 
demands that expertise from all persons, who implement 
risk assessments and put gates into service according to the 
machinery directive, the construction products regulation and 
the low voltage directive. That expertise is also required for 
the inspection of gates in compliance with the ASR A1.7 (a 
regulation imposed by the Berufsgenossenschaft, the German 
health & safety executive), which demands that all gates in 
commercial use are inspected annually.

Dates
The upcoming seminars are one-day courses scheduled for this 
autumn. These will be held in Moers (near Duisburg), where 
the Akademie has course facilities and various types of gates 
pre-assembled. There will be an option of concluding this 
course with a proficiency exam. The dates for these seminars 
are 21 September, 15 November and 16 November of this 
year. Further courses are in the pipeline, including a 
special seminar on barriers. And the Akademie 
also presents courses on request.

In-house
The AfPP also offers in-house seminars to companies that 
want to train all of their employees at once. “Those are always 
tailor-made solutions,” says Britta Sander, the third owner of the 
Akademie. “We predetermine precisely what knowledge is present 
or not and adjust the course outline accordingly. Then, one 
or two of our instructors visit the company in question.” 
The first in-house training courses have already 
been presented – mainly in Germany, 
although two have been held in 
Italy. <
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MOVEMENT BRINGS MORE

ELKA-Torantriebe GmbH u. Co. Betriebs KG
Dithmarscher Str. 9 - 25832 Tönning - Germany
www.elka-torantriebe.de / info@elka-torantriebe.de  
Phone: +49 (0) 48 61-96 90 0 / Fax: +49 (0) 48 61-96 90 90

Barriers made in Germany

 High quality – housings made of aluminium, robust mechanics
 Folding skirts / folding top and bottom skirts of fully pre-assembled meter pieces (optional)
 Boom length from 2,500 mm up to 12,000 mm – left / right usable
 Three induction loops connectable
 Six multi-functional relays for external equipment
 Perfect running performance – with sinusoidal motion 
 Intensive use - 100% duty cycle
 LED boom lighting (optional) 
 Radio receiver module for transmitters (optional) 
 TCP/IP module / interface for easy networking (optional)
 Easy control - software for confi guration and operation (optional)
 Custom colours upon request (extra charge)

Please request our detailed brochure material.

For parking areas, industrial use - more than 60,000 around the world
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Rembrandt Happel

Ruth Schulz-Wiemann & Frank Schmidt

Mekon repositions
Largest welded mesh assortment 
in the industry in stock soon

G erman company Mekon Metall-

konstruktionen from Altena, in 

the Sauerland region, wants to 

offer the largest panel assortment 

in the industry in the future. That 

is why the systems supplier already invested 

heavily in extra storage space and personnel.

Since last summer Frank Schmidt has been Mekon’s 
new director. “Mekon went through a difficult period 
these past years,” he says. “The things that were missing 
were clear structure, concrete goals and a promising 
strategy. On top of that we were heavily understaffed 
in the sales department. Meanwhile we have left 
those days behind us, from now on we are only looking 
forward!”

Team
Schmidt put his money where his mouth is and 
initiated an elaborate restructuring as soon as he was 
appointed. “First we tackled the understaffing,” he says. 

“Because when everyone is functioning at their limit, you 
barely get the daily hassles done, but you can not build 
on anything.” The number of salespersons in the back 
office went from three to six over the past six months 
and two commercial agents were appointed. “We 
are still looking for a third agent for the eastern federal 
states. And we employed two apprentices. One of them 
supports the salespersons full time and another one will 
start in August. With these changes the capacity of the 
sales department more than tripled.”

FOBS Magazine  Issue 73
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Organisation
Apart from the extensions of the sales team, a computer 
system that was introduced last year was massively filled 
with data and optimised in such a way that apart from 
the order processors all of the other departments can 
also profit from this. “With the new system various tasks 
can be done at the same time, instead of one after the other. 
That means that we can not only work more efficiently, but 
also deliver more swiftly. And we can answer questions from 
customers quicker.”

Customer-oriented
“With the bigger team and the new system we can now put 
the customer at the center of attention again,” says Schmidt. 

“Customers can now - also and especially during the season 
- reach us well by phone from 7 am to 5 pm. Requests for 
quotes are answered immediately and a personal contact 
takes care of all of the relevant interests personally. These are 
things that are self-evident and actually could be expected 
from every supplier, but we want to really excel at it.”

Communication
The company is also working on much bigger and clearer 
interaction with its customers. Ruth Schulz-Wiemann 
is Mekon’s communications specialist. She says: “In the 
time coming we will be giving more product training and also 
make sure that much more of the information our customers 
need is available more quickly - online for instance. Our new 
website is already online and will be extended heavily in the 
next few months. A new - very comprehensive - catalogue 
already is at the printer’s and will be sent to all of our 
customers shortly. But we would also like to communicate 
more and better with the market in general, to show what 
we can do. That is why we are not only keeping our website 
up-to-date, but are also active on Facebook and preparing 
our presence at various exhibitions. We have booked a big 
stand at the Perimeter Protection in Nuremberg in January, 
for instance.”

Welded mesh panels
Apart from all of the organisational improvements, Mekon 
also wants to expand the number of products drastically. 

“For starters we want to offer the largest panel assortment in 
the industry,” says Schmidt. “Starting this summer customers 
can buy every kind of panel from us. We want to be able to 
supply thick and thin panels, with and without 30 millimetre 
pierce-through wires and both from galvanised wire and hot 
dip galvanised, super fast - preferably from stock. In green 
and anthracite, in all heights. Mekon traditionally is a welded 
mesh fencing specialist, so we really want to make this our 
flagship.”

Assortment
“But we will not only be expanding the panel assortment,” Schmidt 
continues. “We have seven standard post types, of which we 
supply the good runners from stock as of this year. We make all 
possible kinds of posts for ball stops and mediterranean stone 
walls. Furthermore we have only recently extended our gabion 
assortment and we have included various chain-link types in our 
product range. In addition we keep stock of two types of gates 
with welded mesh infills and lastly we also have a comprehensive 
ornamental panel range.”

Expansion
To live up to that resolution, Mekon bought an adjacent piece 
of land of 5,200 square metres in December. It will be made 
ready for construction soon, so more materials can be kept 
in stock and multiple lorries can be loaded and unloaded 
simultaneously. “We are also changing all of the warehouse 
shelves and production places in the halls so we can keep more 
stock and at the same time manufacture more efficiently.”

Future
“It is an ambitious list,” Schmidt concludes optimistically. “But 
thanks to a great team of motivated people we are well on our way 
with realising it. We are already receiving very positive feedback 
from regular customers, who are noticing we keep our promises 
and see they can rely on Mekon as a credible partner.” <
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This is Lars
Lars is happy and Lars is sad.

For more information check out: 
mobilegatesecurity.com

Happy because Lars is the director of Mobile Gate Security and is 
experiencing success with a second to none mobile and reusable 
gate security system which is easy and quick to install.

Sad because he need more distributors in Europe.

Make Lars happy again. Call him directly or email him at:
Cell +45 40 28 73 92 or ls@mgsecurity.dk
Yes – It is that important.

Gates built for 
generations

Automatic sliding gates, swing gates 
and folding gates. Lots of designs 
and colours. New privacy-
protecting models.

Libero Torbau Erdetschnig GmbH
9020 Klagenfurt, Austria 
T: +43 463 318461- 0
E: offi ce@libero-torbau.com
www.libero-torbau.com

Protect your privacy! 

Every day!

Gates built for 

Automatic sliding gates, swing gates 
and folding gates. Lots of designs 
and colours. New privacy-

Libero Torbau Erdetschnig GmbHLibero Torbau Erdetschnig GmbH
9020 Klagenfurt, Austria 

E: offi ce@libero-torbau.com

Protect your privacy! 

Every day!

Automatic sliding gates, swing gates 
and folding gates. Lots of designs 

„Johanna, 65 years old

Since having our new Libero gate, we feel a lot safer at home. 
A good feeling!

We think privacy is important. 
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Wider passage with 
combined gate 
from Avant Gates

Italian gate manufacturer Avant 

Gates, from Rimini, developed a new 

gate system: the 2.x R O-PCP. It is an 

automated vertical gate with matching 

pedestrian gate, which is provided with 

horizontal aluminium and wooden beams 

that protect the grounds behind it from 

prying eyes. What makes this system even 

more special is the fact that the center post 

between the vertical gate and the pedestrian 

gate was left out. This makes for an extra 

wide gate passage when both gates are open 

at the same time.

Center Post
Gian Lenisa, export manager at Avant Gates, says: 

“Just like with our other gates, the main leaf of this 
gate opens vertically. Besides that there is a separate 
pedestrian leaf that swings open. Both leaves can 
be automated. The advantage of that: a wider 
passage. “Normally you need an extra center post 
for a combined gate. For these new gates you do 
not. Through leaving out the center post we use 
the space optimally. This makes this gate ideally 
suited for residential applications. You can open 
and close both leaves at the same time, but also 
independent of each other. Because we can use 
the same design for the pedestrian leaf and the 
vertical leaf, it looks like it is one and the same 
gate. On top of that, this model, in contrast to our 
larger and heavier gates, does not have a visible 
cylinder with the drive mechanism on the outside 
of the post. You only see the horizontal beams, 
which results in an even more beautiful and more 
sleek unity.”
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Miriam Molegraaf
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Privacy
“Because we experienced an 
increasing demand for solid 
gates, we developed new 
privacy modules for these 
gates,” says Lenisa. “The 
horizontal aluminium beams 
are extra wide and can be 
alternated in various colours 
and with wood. This makes 
many combinations possible. 
It also makes for modern 
design, but at the same time 
limits the view of the car or 
house behind it.”

Certifying
Lenisa: “This system was 
launched at the end of 
last year and was received 
with enthusiasm by our 
customers. Developing 
this gate took about six 
months. With a team of 
fifteen people we worked 
hard to make a product 
that is different from our 
other gates. Especially the 
new position of the cylinder 
represented a challenge, 
because we had to look for 
a different location for the 
drive mechanism of the gate. 
Because of this new location 
the whole gate had to be 
certified separately.”
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Result
“We are happy with the end result,” Lenisa smiles. “The 
gate is available in widths of up to seven metres and 
heights of up to two metres. It can be combined with 
a pedestrian gate of up to two metres. We see lots of 
possibilities for this product for private individuals and 
architects. Especially from this last group we are getting 
a lot of positive feedback for the sleek design.”

Future
“At the moment we are developing a new line of gates 
for industrial use. This type of gate uses the same 
horizontal beams combined with a pedestrian gate, 
which give it the same positive characteristics. This 
gate will maximally be eight metres wide and can be 
combined with two pedestrian leaves of maximally 
two metres wide. We expect to be able to introduce 
this gate officially before the end of this year,” says 
Lenisa. <
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The photo of the month was 
sent in by Jan Piet Mosterd, of 
Mosterd Ornamental Fencing in 
Maasland, near Rotterdam in the 
Netherlands. He was in South 
Africa where he came across 
some real handmade wooden 
fencing.

Thank you, Jan Piet!

Do you also have a nice 
photo of a fence? Send it to 
hello@fobs.eu!
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Miriam Molegraaf

Kongcrete Europe 
updates concrete 
substitute

K ongcrete Europe has 

further developed 

the composition of 

its dual-component 

concrete substitute. 

This Dutch manufacturer 

from Brummen started 

a joint venture with the 

British Kongcrete company 

in 2015. From its base in 

the Netherlands, Kongcrete 

Europe developed a kit 

for anchoring posts in the 

ground using PU foam, a 

polyurethane-based substance. 

Meanwhile, Kongcrete Europe 

has acquired the British brand 

and taken full control of the 

production of this filling 

material.

Two versions of this chemical 
alternative to quick-setting 
concrete are now available: a 
small kit for the installation of a 
single post and a large kit suitable 
for two posts. Its mixing method 
was also altered, the amount 
of shrinkage reduced and the 
packaging modified.

Original
“The concept behind our product originated in Canada and has 
been around for a while,” Dominique Spijkers, product and 
sales manager at Kongcrete Europe, explains. “The main 
intention of the original product was to allow anchoring of posts 
during wintertime. Because when it freezes too hard, you can 
not use concrete. The initial product was developed for the 
anchoring of taller and heavier posts, such as electricity poles. 
In 2015, we released a version that was suitable for anchoring 
fencing posts, in conjunction with British Kongcrete. Now, a 
year-and-a-half later, we have thoroughly analysed this product 
in our own capacity and developed an even better version that 
is stronger and more user-friendly.”

Characteristics
Spijkers continues: “Characteristics that we wanted to improve 
were the amount of shrinkage and the product’s viscosity. 
And we have succeeded. Our product now displays less than 
one percent shrinkage. And with a pressure load of at least 
12 kilograms per square centimetre, it is also stronger than 
ever. Besides this, we also wanted to increase the product’s 
user-friendliness. The previous version, for example, contained 
a colourant. In order to create a nice, even colour in the bottle, 
people unwittingly shook the mixture longer than necessary and, 
as a result, did not have enough time to pour it out. So, to avoid 
any confusion, we have removed the colourant. Less shaking is 
now required, while it takes a bit longer for the product to start 
foaming. This means that there is twice as much time to pour 
it out. On top of that, the product has become slightly thinner, 
so pouring is now easier. This, combined with a new, more rigid 
bottle, prevents spillages.”
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Advantages
“Kongcrete has a number of advantages when compared to 
quick-setting concrete,” says Spijkers. “It is easier to use, since 
there is no need to lug heavy sacks of concrete or buckets of water. 
Besides, it saves time and is therefore more cost-efficient. Just 
dig the hole with a post hole digger and position the post. Then 
combine the two components and shake the mixture for ten 
seconds. Finally, pour the mixture into the hole. After about a 
minute, it will start to foam. It will solidify within three minutes, 
while installing can start after twenty minutes. Compared to the 
use of quick-setting concrete, the full process could easily save you 
twenty minutes per post.”

Applicability
Spijkers adds: “We have thoroughly tested the product and used it 
to install ball stop fences, gate posts, sound walls and gates. Once 
you are familiar with this product, you will realise that it is perfect 
for a large range of applications.”
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Award
“Our product has been nominated a contender in the garden 
category of the Dobbit Innovation Award, a prize awarded to 
the most innovative DIY product. More than sixty products were 
nominated, spanning seven categories: construction materials, 
garden, installation, ironmongery, tools, decorating and household/
automotive. In June, the winning product from every category will 
be announced and rewarded with the Dobbit Best Choice label.”

Collaboration
Since April, Kongcrete has been available from Van Merksteijn 
Fencing Systems International. “This is a top-class product that 
really enriches our product range,” says Ties Schepers, sales 
professional at Fencing Systems Netherlands. “We believe 
that there are countless opportunities for this product within 
the European fencing industry. That is why we have started an 
exclusive collaboration with Kongcrete International. The product 
will be in stock at all of our branches soon.” <
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Who will 
succeed 
Frans van 
den Reek 
after forty 
years?

B &G Fencing in Best (NL) is looking hard 

for a new export manager. Because 

the man who did that job for 28 years 

is quitting soon. Frans van den Reek 

started working at B&G Fencing in 

1977. After being an office sales manager for 

twelve years, he got into export and travelled all 

over Europe for B&G. Many in the industry will 

still associate him with the name B&G for a long 

time to come. But his active career is coming to 

an end, because after the upcoming edition of 

the Perimeter Protection in Nuremberg he will 

retire.

Bossers
B&G knew some high peaks and low troughs over 
those forty years. When Van den Reek started at B&G, 
the company was still owned by its founder, Theo 
Bossers. “Bossers was a passionate man, who radiated 
commitment, perseverance and a pursuit of perfection. 
He made B&G big with it, but it was not always easy. 
Because he also expected those qualities from his staff. 
Both in the factory and in sales. And woe betide if you 
contradicted him. Luckily, when I became sales manager, 
a managing director, who was placed in between us, was 
appointed as my direct boss. I do not know if I would have 
lasted otherwise.”
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Retirement
After the upcoming edition of the 
Perimeter Protection in Nuremberg Van 
den Reek is calling it a day and is retiring. 
He says: “Many old acquaintances from all 
over Europe will come there anyway, so it is 
a great opportunity. I am turning 67 in 2018, 
so I think it is about time. If you know me and 
are going to the exhibition, you really should 
come by and have a beer at our stand.”

Successor
Meanwhile Van der Graaf is looking hard 
for a successor for Van den Reek. “That 
will not be easy. Germany is our biggest 
export market, but we are still selling all 
over Western Europe. And we would like 
to expand that, so we need someone who 
speaks multiple languages, is willing to travel 
and also knows about fencing. People who 
are looking for a new challenge or who know 
a suitable candidate, are heartily invited to 
call me. Preferably before the summer, so 
Frans would have some time to break him or 
her in.” <

International
In 1990 the company was sold to a consortium 
of shareholders. They wanted to grow - and 
expand abroad. Van den Reek: “Because I was 
sales manager, all of the special stuff always 
ended up with me. Request from abroad also 
always ended up on that pile. So when the 
export department had to be set up, I was the 
right man for the job.” A branch in the UK was 
set up in collaboration with French company 
Dirickx and in Germany Areal Garant (formerly 
Klostermann & Epping) was bought from 
Voigt & Schweizer. Van den Reek became the 
liaison between those branches and the Dutch 
factory. At the same time he was building a 
network of customers throughout Europe.

Export
Shortly after the turn of the century a period 
of seven difficult years hit B&G. “It had gone 
too well for too long,” says Van den Reek. “We 
had ‘water on the brain’ and we adapted to 
changing market circumstances too late. Both in 
Germany and in the Netherlands. That led to the 
German and later also the British branch having 
to close and big reorganisations in the factory 
in Best.” From that moment on Van den Reek 
started doing sales to fencing companies in 
the UK and especially Germany himself.

Growth
After various unsuccessful attempts at making 
B&G profitable again, the shareholders 
appointed Arthur van der Graaf as interim 
director in 2011. “Arthur is the best thing that 
ever happened to B&G,” says Van den Reek. 

“He got the focus back on the things that made 
money again and he is a very good motivator. 
People had a goal again - and the desire to 
build on that goal.” In 2012 Van der Graaf 
bought the company from the only remaining 
shareholder and there has been growth ever 
since - and B&G is making a profit again as 
well. This past year the company of 80 people 
turned over 27 million Euros. It manufactures 
1,500 sliding gates and 5,000 swing gate 
leaves per year. “In that respect I really hate to 
leave, B&G is a super motivated group of people 
now, pulled forward by an owner who is actively 
involved.”

Van den Reek outlived the large B&G head offices 
along the motorway, which many in the industry 
will know. On the day he started out at B&G, he 
had to come to the pub after work, to celebrate 
groundbreaking. “I have seen it being built and 
being torn down,” he says. “Because right before the 
shareholders sold the company to Arthur, they sold the 
buildings to Hornbach. And Hornbach tore down all of 
the buildings, to build a new D.I.Y. store there.”
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Seven questions for Frans van den Reek
Which project was the most fun?
A harbour in Egypt. We had won an order for 1 
million guilders there, which meant supplying 25 
sliding gates and kilometres of fencing. The first fun 
thing was trying to get the order. Construction of 
that harbour was led by a Dutch engineering firm 
and in the end it was between Heras and us. We 
won, haha. But once we had manufactured all of 
the materials, the payment got tricky. Because we 
had agreed upon a Letter of Credit. It was sent to 
our bank right before Christmas. We had twelve 
containers ready to go, but they do not celebrate 
Christmas in Egypt, so those Egyptians had booked 
space on a ship that was to depart on Boxing Day. 
And we did not know if that Letter of Credit was 
covered. As luck would have it, I knew that the 
manager of our bank lived in my village. So I went 
over there on Christmas Day, asking him if he would 
please come to his office with me, to see if the 
Letter of Credit had arrived and if it was covered. 
Because of his cooperation we were able to get 
those containers to Rotterdam just in time.

What did you like best about your job?
Selling. Getting orders, haha. When someone makes 
a request, he will not get rid of me until he orders. 
And if he does not order, he has to have a really 
good story, or I will keep coming. That is just who I 
am. I was already like that as a little boy, by the way. 
My father had a store, whenever I heard the shop 
bell, I ran up front to see if I could sell anything. In 
export I mainly dealt with indirect sales of course, 
the fencing installers dealt with the end customer. 
But there I also hunted for orders. I never gave out 
price lists, I asked for requests. That way I could 
send a quote and I had something to pursue. If the 
customer then said he had not heard back yet, I just 
gave him a phone and said: “Here you are, now call 
that customer!”

What is your strongest character trait?
It is that same tenacity. Keep trying until you are 
successful. And I mean really actively and fanatically. 
If I did not like that, I would have become a scientist, 
just sitting around looking at something and waiting 
for it to pop. I do not have the patience for that. You 
should call me for orders, or chances at orders.

What was your most catastrophic project 
ever?
Haha, you should not put that in your magazine. It was 
a project with four sliding gates for a German customer. 
Everything that could go wrong with that project did go 
wrong and that customer eventually sold the gates for 
the price per kilo of aluminium to a scrap dealer.

Which country made the biggest impression 
on you?
China. I went there a couple of years ago, to see if 
we could get a cooperation with the Chinese off the 
ground to put a fence around a gigantic national park 
with tigers. Everything there was an adventure. The 
driving, the negotiating, I could write a book about it. 
And maybe I will, once I am retired. But I also liked the 
Cape Verde Islands a lot. And the Caribbean.

What are you going to miss the most?
Cooperating. I never saw the orders I sold as my own 
merit, but as the result of good teamwork. I also was 
in the factory quite often. I would go up to a welder 
and ask him: “Do you know what you are welding over 
there?” The answer would be: “Yes, ehh, iron?” And then 
I would say: “That piece of steel you have in your hands 
right now, is going to be a railing at the new Sea Aquarium 
in Curaçao.” And once the project was finished, I went 
back to the factory with the photos. Welders and 
installers are often looked down upon in our industry, 
and yet we need them so badly.

40 years of selling fences, how did you 
manage that?
Haha, of course I have occasionally thought about 
doing something else. But every time that happened, 
there were new possibilities within the company. At 
first just projects abroad, then seeking cooperation 
with Dirickx, then being a liaison for the foreign 
branches, and all the while I still was the point of call 
for foreign fencing installers. In the end I have had 
a very versatile job. And forty years of working for a 
single company has another advantage: over those 
forty years we have sold a lot of projects. So soon, 
when I have the time to go walking with my newborn 
granddaughter, I can point to a gate at nearly every 
corner and say: “Look, your grandfather sold those 
beautiful gates for 40 years!”
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Other people about Frans
Honest
A long time ago, Ennio Maestri of 
Italian chain-link factory Cavatorta 
drove through Spain for a whole 
week, together with Van den Reek, 
looking for new customers. He 
mainly remembers Van den Reek 

as being a straight shooter. “Frans always was very honest. 
Sometimes too honest. Many salesmen are good liars who tell a 
lot of blah blah. Frans always immediately called it what it was. 
Very direct, right to your face. I have always appreciated that 
very much. And he saved my bacon once. I was about to ship a 
container filled with chain-link which was worth 23,000 dollars 
to Israel. On the day I was going to sign the contract, Frans called 
and warned me that that customer was not good for the money. 
That saved me a lot of trouble.”

Informed
Paul Green, who currently is an 
agent for the British distributor 
of Berlemann gates, Inova 
Gates, worked together with 
Van den Reek a lot in the days 
that both B&G and Dirickx had 

their own UK branches. “I spent quite some evenings in 
the pub with Frans,” he says. “But most of what I remember 
from those days is not really suitable for publication in this 
magazine, haha.” Green especially admired Van den Reek 
for his extensive knowledge of the market. “Frans always 
knew everything. Whether it was news from the British, 
French or German market, Frans always was exceptionally 
well-informed. But as a person he also is a good guy. We still 
call each other sometimes.”
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Normal
We are delighted. For a while we thought 
there would be nothing further to report 
about our most favourite fence of all times. 
Because ever since Donald Trump moved 
into the White House, no one has gone 
to the trouble of climbing over his fence. 
That was quite a different story when his 
predecessor still lived there. But as of the 
middle of March everything is back to the 

way it should be and Trump has had 
his first fence climber. The 26-year-old 
man declared that he did not need 
permission to enter The Donald’s official 
residence, because he was a friend of 
the president and had an appointment. 
That was not the case. At FOBS we 
are hopeful and we think: monkey see, 
monkey do.

Lifting
Day-nursery ‘Pusteblume’ (English: 
Dandelion) in the town of Zeuthen in the 
East German federal state of Brandenburg 
is getting a new fence. It already has 
a fence, but it is not high enough. The 
terrain surrounding the Pusteblume 
can not be overseen easily, making it 
possible for strangers to lift children 
over the current 1-metre-high fence. So 
far that has never happened, by the way. 
Fortunately. What did happen at some 
point in the past is that a father lifted his 
own child over the fence once, without 
the personnel of the day-nursery noticing. 

Other parents came into action and 
eventually the municipality did as well. 
The costs: five thousand Euros. If that is 
what it takes to make the parents sleep 
well at night, we think that is money well 
spent.
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Whiner
Some people… Take, for instance, the man in the Dutch 
town of Scherpenzeel who crashed his bicycle into 
a signalling barrier, flew through the air and landed 
ungently, of course. The results: injuries and a broken 
racing bike. He is demanding compensation from 
the municipality and has even started a petition. It is 
common for cyclists to crash into the fence, according 
to him. The municipality however is unaware of this. 
Now take a look at the photo. We think you really 
have to try hard to crash into that fence. So - again, 
according to us - that is exactly what the victim did, 
judging by the racing bike and the fact that he flew 
through the air. Next time, just ride a bit more slowly, 
okay? Deal.

Lifting

Maria
Will Maria be behind a fence again or not? A fierce debate 
on that is raging in the Bavarian city of Moosburg an der 
Isar. During the reconstruction of the square, a pillar with 
a statue of the mother of God was temporarily removed, 
with its surrounding fence. In the city council the wildest 
arguments for and against a fence fly over the table. For 
example the representative for the Free Voters thinks the 

fence has to be placed back. “People should not sit on the stone 
steps at the bottom of the column, because I would not sit on the 
steps in front of the altar or go into a mosque wearing shoes either.” 
The representative for the very left-wing Linke party is against 
a fence, but for completely different reasons: asylum seekers 
have to be able to sit on the steps.
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Fox
In the town of Waldkirchen, also 
in Bavaria, they are faced with a 
conundrum. Because how can you 
explain a dead fox being wedged 
between the vertical slats of a fence? 
Three theories are circulating. Either the 
fox wanted to jump over the fence, but 
miscalculated its height. Or someone 
hit the animal with their car and hung it 
on the fence (but why not just lay it at 
the side of the road?) Or anti-hunting 
activists wanted to make a statement 
against the residents of the house 
behind the fence. But they are not 
hunters, so that explanation does not 
seem tenable. Anyway, the police are 
investigating, because animal protection 
legislation might have been broken.

View
Does a fence bring more safety or less? Adversaries of a fence 
along a coastal path in the South Australian town of Robe 
think the latter is the case. If someone were to climb on the 
fence and fall over, onto the rocks behind it, it would be very 
difficult to rescue that person. Nonsense, says the municipality, 
that fence is there precisely to prevent people from tumbling 

three metres down. The argument of the adversaries seems to 
have been dragged in by the head and shoulders. Because they 
think the fence has to go anyway, because it would spoil the 
beautiful view of the bay. Alternatives for the current fence 
could be wooden posts with ropes or wire in between.
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Miriam Molegraaf

Hi-Motions launches 
XXL cantilever 
gate building kit
Bigger is better
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Hi-Motions, an Italian manufacturer 

of swing, sliding and cantilever gate 

systems based in Sarcedo, near Vicenza, 

has expanded its product range to 

include an XXL version of support roller 

and track for cantilever sliding gates. The XXL is 

suitable for gates of up to 1,500 kilograms and was 

launched at the Fencetech exhibition in Texas in April. 

The Italian manufacturer is expecting to be able to 

introduce the XXL to the European market at the end 

of this year.

“Our most well-known product is the LM series,” says Tomasso 
Lunardi, commercial director at Hi-Motions, a subsidiary of 
the Beninca Group. “This series combines two sets of support 
rollers and a drive for cantilever sliding gates with an integrated 
rack. Our LM gate systems are mainly used in the United States 
and Northern Europe. Our American customers asked us to 
design a system that is suitable for even heavier gate leaves. In 
the US, the bigger the better applies. Thats is why we designed 
the XXL version.”

Series
Lunardi continues: “Up to now the cantilever gate system 
consisted of the S, M, L and XL versions. These are suitable for 
access widths from two to eighteen metres and weights from 
100 to almost 1,200 kilograms. The XXL version complements 
the series by focusing on gates of up to 1,500 kilograms. We 
see great opportunities for this system, especially in the United 
States as well as in Europe.”

Difference
The LM system, designed by Hi-Motions 
themselves and patented, consist 
of full sets of fencing components 
and drives. “The difference with other 
cantilever systems is that the rack is fully 
integrated,” says Lunardi. “It can not be 
seen from the outside, which offers a 
number of advantages. It gives to the gate 
an elegant appearance and also makes it 
more durable, because the surrounding 
monorails protect the rack from the 
elements. The LM version also is much 
safer. Transmission takes place inside 
the track, so the risk of being trapped is 
reduced.”

How it works
Lunardi continues: “The LM system 
uses two sets of support rollers. One is 
a special set of eight wheels with a drive 
gear, while the other is a support roller 
set with eight wheels that adds stability. 
Other systems use a rack directly driven 
by the motor. When it comes to the LM 
system, a Beninca motor drives the gear 
on the support roller set which, in turn, 
drives the rack integrated into the track. 
Because of this extra gear, the gate is 
mounted slightly higher.”
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Configurator
“To help our customers compose their cantilever 
gate systems, we developed an online 
configurator. This tool has been available for 
our customers worldwide since last November. 
It is simple and user-friendly. On our website 
you put in the length and weight of the gate 
you want and you are automatically shown 
what you need for your gate.”

Future
“In the future we will keep accommodating the 
needs of our customers,” Lunardi says. “ We 
will be present at the biggest trade fairs in 
Europe: the R+T in Stuttgart and the Perimeter 
Protection exhibition in Nuremberg. We will 
launch a lot of novelties there.” <
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We secure private and public places every day. 
We do that to make people’s lives easier.

Our systems include not only automation for doors, gates and 
road barriers (Benincà), but also hydraulic motors for swing 

gates, operators for roller shutters, blinds and awnings (Cab).
Benincà and Cab are part of the Benincà Group and have  

told a story of passion and Italianness for almost 40 years. 
Benincà Group, moving your world

Smart 
access 
managementWATCH THE VIDEO

Benincà Group // Automation Specialist // VICENZA // ITALY
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jochen@fobs.eu
Sources
EN 12453  Chapter 5.1.3
German Civil Code § 823
German Basic Law Article 14  

Answer
In the EN 12453, chapter 5.1.3 a remark about warning signs is made. These 
warning signs do not enhance the safety of the gate, but reduce the chance 
that certain, possibly dangerous situations occur. For this reason optical 
warning signals - according to European standards - are not required as safety 
measures for the gate itself.

In Germany there is no national legislation that makes optical warning signals 
mandatory, but I am aware that there is a regulation in France that does 
require installing a flashing light. 

In any case, it is good to not only look at the European gate standards to 
answer this question. Especially when it comes to liability. In many countries 
the owner of a gate is obliged to take measures that prevent third parties to 
be at risk because of this gate, for instance. In Germany that is governed by 
the Verkehrssicherungspflicht (English: legal duty to maintain safety) from 
paragraph 823 of the German Civil Code and Article 14 of the Basic Law. 
Many other European countries have similar legislation. 

When it is apparent from the risk analysis that the risk of injuring people 
(or damaging objects) can be reduced through an optical warning system, it 
should be installed. 

Do you also have a question for Jochen? Send it to hello@fobs.eu.

Question
When it comes to gates, is installing an 
optical warning system (flashing light, 
rotating light) necessary or required?

Is a flashing light 
mandatory?
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www.norport.de

Your advantage as a Norport partner:

Automatic swing gate systems made of aluminium
No welds –profi les internally screwed - with invisible drive

TORE ZÄUNE PFORTEN

The aluminium profi les are powder-coated.
The vertical bars are screwed in center, for an 
identical visual appearance on both sides.

Elegant and long-lasting

Become a Norport partner – call us: +49(0) 4861-617068-0

info@norport.de
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Rembrandt Happel

AOS implements 
media portal

E specially customers of German 

trademark Deutsche Zauntechnik 

can look forward to quick and 

uncomplicated access to new media 

for their marketing. The portal has 

been online since the end of 2016. Customers 

can download product photos, flyers and 

specification sheets from it. “We used to send all 
of that information around on CDs,” says Daniel 

Spanke, substitute sales manager at AOS. “But 
the big disadvantage of that is that after some 
time they are not up-to-date anymore.”

Up-to-date
“So the main advantage of the portal is that we can 
update it continuously,” Spanke continues. “That is 
especially handy with new products. Customers can 
instantly have the data they need and use it for their 
own advertising.”

Multitude
“Besides, we can put a lot more material on our media 
server than on a CD,” says Spanke. “Customers now 
have a large number of photos and other information at 
their disposal, so they can make their own advertising 
materials look first-rate and varied.”Customers who 
do not have their own flyers, can also download 
Deutsche Zauntechnik flyers and use them for 
advertising. “The portal is a dynamic growing project, 
in which we continuously offer our customers extensive 
and current advertising materials. I think there is no 
other systems supplier in the industry, that offers its 
customers as many materials as we do.”

Accessible
Login data are needed 
for access to the portal. 
Customers of Deutsche 
Zauntechnik can request 
these. Some conditions are 
attached to the use of the 
available materials. “As soon 
as a customer agrees to these 
conditions, he can immediately 
start downloading,” Spanke 
concludes. <
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International Exhibition for Perimeter Protection, 
Fencing and Building Security

NOTE THE DATE!
16 – 18.1.2018 // Nuremberg, Germany

perimeter-protection.de

In conjunction with 
Perimeter Protection Congress
organized by

Honorary sponsors

RAL-Gütegemeinschaft  

Metallzauntechnik e.V., 

Ratingen

Fachverband 

 Metallzauntechnik e.V., 

Ratingen

RZ_PP2018_Vorschau-AZ_DINA4_ENG.indd   1 18.04.17   09:19
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Han Neijenhuis

Border fence 
between Bulgaria 
and Turkey
Partition against illegal 
influx of migrants

The hopeless war in Syria is causing 

problems in the EU countries in Eastern 

Europe. Syrian refugees still seek 

refuge in Europe. Some of them cross 

the border illegally. The Balkan states 

are their first destination. To restrict the flood of 

refugees, Hungary already built a 175-kilometre 

fence along its border with Serbia. And now 

Bulgaria is doing the same at its border with 

Turkey.
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Poor 
Bulgaria is not only one of the poorest EU 
members, it also is the country that is partly 
situated adjacent to Turkey and thus, together 
with Greece, forms the south border of the 
EU. So for refugees Bulgaria is a first step to 
get into Europe, illegally if need be. Bulgaria 
foresees problems, especially because its own 
people are revolting against the migrants. Many 
Bulgarians are afraid that the flood of refugees 
will influence the social system and the national 
security of their country. Although this fear is 
not substantiated with hard facts, civilians in the 
south of Bulgaria are taking matters into their 
own hands by blocking roads to refugee camps.

Decreased
To not let the situation escalate any further, in 
2014 Bulgaria already built a relatively short 
fence of about thirty kilometres in a previously 
unguarded area where many refugees crossed the 
border. Because of it, the number of refugees in 
that area decreased enormously. In the spring of 
2016 the Bulgarian government started building 
a second fence along the border with Turkey. 
This fence is going to be over 166 kilometres 
long. At the end of 2016 the majority, about 146 
kilometres, was already finished.

Hideous
The fence is not exactly interesting, both 
technically and optically. In fact, hideous is a 
better description. It looks like it was a project 
that was concocted quickly. The majority of the 
fence consists of mesh panels that are fitted 
with thick rolls of barbed wire to discourage the 
refugees even more. A small part of the fence 
is formed by pointy spikes with a beam full of 
ferocious looking, sharp protrusions above them. 
The first part of the partition, which was built in 
2014, consists of old-fashioned concrete posts 
with a sloping top and gauze and barbed wire in 
between them.

Procedure
The Bulgarian government acknowledges that 
the fence was built swiftly. In order to not lose 
any time, parliament even decided to realise 
it without following the customary public 
procurement. National security was put before 
the applicable procedure in this case.
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Tackled 
Soon, once the fence is finished, the Bulgarian border 
with Turkey will be completely closed off. The border is 
now being guarded by security guards and surveillance 
equipment was installed here and there to catch the 
refugees that still give it a shot. Crossing the border 
between Turkey and Bulgaria illegally seems to be almost 
impossible because of all this. However, people can come 
into the country through the legal border crossings. With 
this, Bulgaria tackled part of the problem. But nevertheless 
the country is asking the other EU countries to help receive 
the refugees.<
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